Guide to selling your
home successfully

Presenting your property for sale
First impressions really do count. Most buyers form an opinion
within the ﬁrst 15 seconds of entering a property.

Marketing
& Exposure
Marketing your property
professionally and
reaching the right buyers.

Risks of Overpricing
Correct valuation is crucial to the
successful sale of your property.

guildproperty.co.uk

Buying and selling property is
considered one of the most
stressful and emotional times in life.
Moving home normally coincides
with other major events, so it
requires clear decision-making, as
your choices will be important
for your future.

W

e have a great deal of experience in
selling properties and understand the
pressures involved.

The vast majority of home movers simply do not have
the time, resources or skills needed to sell a property.
This is why we rely so heavily on estate agents.

This guide aims to answer some of the questions
surrounding the sale of your home. Moving home
can be daunting, even for the experienced. We hope
our tips, advice and recommendations help to
remove some of the pressures of moving home to
ease the process.

An estate agent’s primary role is to facilitate
the sale of your property. They provide regular
communication, guidance and support through
the more complicated and stressful stages of
the transaction.

The Selection of your Estate Agent
Selling and buying property is a complex and
time-consuming activity. Excellent communication
and good management delivered through
experienced professionals is essential for ensuring
your move runs smoothly.

“Good estate
agents will take
the stress of
moving home out
of your hands”.

“

They are responsible for:
• The accurate valuation of your property, taking into
account the economic issues affecting the market.
• The marketing of your property, including the
EPC (Energy Performance Certiﬁcate), ﬂoor plan,
photography and brochure.
• How your property is presented, how widely it is
promoted and attracting the right buyers. There
is nothing worse than having the wrong buyer
for your property; it can delay the transaction for
months and, worse, waste time, money and effort
for everyone.
In essence, the agent will manage all stages of the
transaction from valuation and marketing, to the
management of the chain, and the conveyancing;
all the way through to ﬁnal completion.

When buyers view your property they are continually asking
themselves “Can I see myself living here”? You want the
answer to be “Yes, deﬁnitely” - however, they can be easily
distracted by toys, bright walls and carpets, clutter, and even
people. To sell your home successfully, a buyer needs to look
beyond your personal taste and create their own image.
It can be difﬁcult to do, but depersonalising your home will
help buyers to visualise themselves living there instead of you.
Creating an atmosphere that is calm, neutral and clutter-free will
give you the best chance of selling your home quickly.
Below are a few tips we have picked up over the years:
• It sounds simple, but decorating your home in neutral colours
provides a blank canvass for buyers to make their own mark on
the property.
• Using lighter colours will reﬂect more sunlight making rooms
feel airy and spacious.
• Remove excess clutter and unnecessary personal items from the
ﬂoor, shelves and work surfaces.
• Try to arrange viewings when children are at school; too many
people in a house can make it appear small and crowded.
• Using props and furnishings such as candles, ﬂowers and
paintings to stage rooms will help to show them off to their
best potential.
It may be a good idea at this point to put some of your furniture
and belongings into storage. This will create space in your
property and help you to prepare for the move.

So what’s next...?
We hope you have found the
recommendations and tips in this
guide useful and that you now feel
more conﬁdent in the successful sale
of your home.
The next stage is selecting the right
estate agent for you!
The Guild of Property Professionals is a
national network of independent estate
agents, working together to provide a
ﬁrst class service.
Our members are all carefully selected
local agents who exhibit the standards,
beliefs and customer service we are so
passionate about.
To ﬁnd your local Guild Member,
please visit www.guildproperty.co.uk.
Alternatively, you can call and speak to
us directly at our Park Lane ofﬁce on
020 7629 4141.
We wish you every success in the sale
of your home!
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